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FORWARD-LOOKING STATEMENTS

We have made statements under the captions "Risk Factors," "Management's Discussion and Analysis of Financial Condition and Results
of Operations," and "Business and Properties" and in other sections of this Form 10-K that are forward-looking statements. In some cases, you
can identify these statements by forward-looking words such as "may," "might," "will," "should," "expect," "plan," "anticipate,” "believe,"
"estimate," "predict,” "potential,” or "continue," the negative of these terms, and other comparable terminology. These forward-looking
statements, which are subject to risks, uncertainties, and assumptions, may include projections of our future financial performance based on our
growth strategies and anticipated trends in our business. These statements are only predictions based on our current expectations and projections
about future events. There are important factors that could cause our actual results, level of activity, performance, or achievements to differ
materially from the results, level of activity, performance, or achievements expressed or implied by the forward-looking statements. In
particular, you should consider the risks outlined under "Risk Factors."

non non

non

Although we believe the expectations reflected in the forward-looking statements are reasonable, we cannot guarantee future results, level
of activity, performance, or achievements. Moreover, neither we nor any other person assumes responsibility for the accuracy or completeness of
any of these forward-looking statements. You should not rely upon forward-looking statements as predictions of future events. We are under no
duty to update any of these forward-looking statements after the date of this Form 10-K to conform our prior statements to actual results or
revised expectations.

& ok sk ok

Fiscal Year End

Our fiscal years end on November 30 of each year. Unless otherwise indicated, references herein to an individual year means the fiscal year
ended November 30. For example, "2007" refers to the fiscal year ended November 30, 2007.
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PART I
Item 1. Business
Overview

IHS is a leading provider and comprehensive source of Critical Information and Insight in a sizable and growing global information market.
Our customers rely on our products and services to facilitate crucial decision-making, support key processes, and improve productivity. We
provide information-driven solutions to meet our customers' needs, which include gaining insight into global energy market movements,
managing product lifecycles, meeting growing environmental challenges, and assessing national or corporate security issues. IHS customers
range from governments and large multinational corporations to small companies and technical professionals, doing business in more than 180
countries.

At the heart of our Critical Information products and services is data obtained from public sources, third parties, and our own proprietary
databases. We transform that data into Critical Information and Insight that is both useful to our customers and available where and when they
need it by combining data with our proprietary and third-party technology to create graphical user interfaces, interactive search and navigation
tools, and online databases. We deliver these products primarily through Internet-based applications and portals. In many cases, the combination
of our data with these Internet-based tools provides the customer with a unique solution. Some products are also delivered through traditional
media. We further transform our Critical Information into Insight products and services with analysis from our teams of experts.

IHS has a leading position in vertical markets we serve. We sell our offerings primarily though online subscriptions to our numerous
software tools, search interfaces, and analytical services. As a result of our subscription-based business model and historically high renewal
rates, we generate recurring revenue and cash flow. IHS also has a scalable operating model that we believe offers significant operating leverage.
Our compelling strategies, discussed later, combined with an experienced management team continue to drive profitable growth. IHS was
organized as a Delaware corporation in 1994. We have been in business since 1959 and employ more than 3,000 people worldwide.
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Vision

Our vision is to be the Source for Critical Information and Insight. When Critical Information or Insight or both are mission-critical to our
customers in achieving their business goals anywhere around the globe, we intend to be the source that they trust, rely upon, and come to first.
Over many years, we have established our reputation for providing high-quality solutions to customers' information needs. In recent years, we
have executed a shift to Internet-based tools and portals that better meet the demands of our customers' businesses. And in the past year we have
targeted the information needs of our customers by identifying four specific information "domains" (Energy, Product Lifecycle, Security, and

Environmental) where we believe we have the best opportunity to be the Source for our customers.

Each of these four strategic information domains represents a significant market opportunity and our goal is to be the leading source of
Critical Information and Insight in each of them. In addition, these domains are often inter-related and inter-linked; thus the intersections
between them represent areas of critical interest for our customers and a further market opportunity for IHS.

Since these four information domains represent areas where our customers have needs for Critical Information and Insight, we use these
domains to set priorities and design our business objectives. As we continue to deliver Critical Information and Insight in those four information
domains, we prepare and analyze our financial reports to include each of the four domains in our two operating segments. Our Energy segment
is focused primarily on the Energy information domain while our Engineering segment is focused primarily on the Product Lifecycle, Security,
and Environmental information domains. However, as discussed below, some of our greatest opportunities to serve our customers occur in the
intersection of these information domains. Accordingly, there may be increasing overlap among information domains and between our two
operating segments. We expect that overlap, as well as the ongoing evolution of our operating model, to drive changes in the way we manage
our business. As those changes continue, the way we discuss our business and report on our operating segments may change.

4
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Information Domains

The Energy domain encompasses exploration and production of hydrocarbons through to distribution, power generation, and consumption.
Examples of Critical Information and Insight in the Energy domain include:

Internet-based tools and portals that integrate IHS and customer data to enable our customers to perform geological,
engineering, and financial analyses;

basin, field, well, fiscal term, and other geological and financial data to support oil and gas exploration activities and
valuations;

cost indicies to assist oil and electric power companies in expenditure planning and decision-making;

strategic advisory services to assess energy markets, strategies, and industry trends; and

coal industry market activity and price information.

The Product Lifecycle domain contains information required to take a product from conception to research and development on through to
production, maintenance, and disposal. Examples of Critical Information and Insight in the Product Lifecycle domain include:

interactive tools accessed online through our Product Lifecycle portal;

design methods to aid in complex and capital-intensive research and development;

industry standards and specifications to aid in all phases of a product's lifecycle;

technical attributes and lifecycle information on component parts to drive part selection decisions; and

services supporting the management of parts information in factories and plants, critical for maintaining plant uptime.

The Security domain contains information and insight to assist in security planning, from preparation through to crisis response and military
action. Examples of Critical Information and Insight in the Security domain include:

our online "intelligence center" that includes analytical tools on an Internet-based portal;

comprehensive information on weapon systems world-wide;

analysis and insight on terrorist activities; and

insight supporting risk assessment on regions and supply chains.

The Environmental domain contains information and tools that support compliance with environmental regulations and related issues.
Examples of Critical Information and Insight in the Environmental domain include:
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interactive tools to track hazardous materials through a facility, critical for complying with federal and local regulations;

information and insight on hazardous materials in products and parts;

environmental standards to aid in the design process; and

design methods to improve energy efficiency.

As well as strength in each information domain, we believe we have a unique competitive advantage at the intersection of these domains.
One key advantage lies in our ability to offer highly
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adaptable software tools, including customer resources on Internet-based portals, that can combine disparate databases, user interfaces, and other
products from multiple information sources.

For example, in the intersection between the Security and Product Lifecycle domains, we believe we have an opportunity to help customers
manage product cost with a better understanding of security around sourcing materials and products. Similarly, at the intersection of the Security
and Energy information domains, we believe that we can help customers understand and manage security issues as a significant driver of cost in
exploring for, producing, and delivering energy around the world.

At the intersection of the Energy and Environmental information domains, we plan to help customers with their growing need for
information and insight as they manage the increasingly important issue of environmental impact from energy exploration, production, and
delivery. In addition, between the Environmental and Product Lifecycle domains, we see an opportunity to help a wide range of customers
understand and manage the cost of both regulatory compliance and the actual environmental impact in their manufacturing processes.

Goals

In order to achieve our vision to be the Source for Critical Information and Insight, we have set four broad objectives our goals upon which
we focus our efforts. These four goals are:

improving customer satisfaction ("Customer Delight");

fostering a culture that enables colleague success;
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delivering profitable top- and bottom-line growth; and

providing an opportunity for shareholder success relative to our peer group.
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We are committed to measuring our progress on these four goals using quantifiable, objective metrics. For instance, to measure Customer
Delight and colleague success, we use third-party surveys and set goals based on those metrics. In 2008, our goal is to improve both of those
measures by a minimum of ten percent. Our commitment to deliver profitable growth will be evident in each of our quarterly and annual reports
to our shareholders. Our measure of shareholder success relative to our peer group will be derived from our peers' publicly reported financial
results as compared to our own performance each year.

Profitable Growth Strategies

With our four goals in place as a foundation, we look to our strategies as the roadmap to achieving our goals. Inherent in all of our
strategies is a firm commitment to put our customers first in everything that we do. We believe that maintaining a disciplined "outside-in"
approach will allow us to better serve our customers and our shareholders. In addition, we believe that the success of every strategy requires us
to constantly strive to create a best-in-class work environment for our colleagues.

Our primary strategy is to achieve and strengthen a leading position in and at the intersection of our targeted information domains (including
Energy, Product Lifecycle, Security and Environmental). We also intend to continue driving margin and quality improvement through
operational transformation. And finally, we intend to enhance the effectiveness of our other strategies with a continued emphasis on acquisitions.

To support these strategies, we have several on-going cross-functional projects led by members of the senior leadership team. Our
operational transformation is an evolution, one which started over three years ago and will continue for a few years to come. We have not
designed these initiatives as purely cost-cutting events. Rather, they are multi-faceted endeavors designed to simultaneously improve the quality
of our offerings while optimizing the efficiency and effectiveness of the processes involved.

Our current initiatives are designed to focus on three key areas: our customers, financial model, and operational improvements. These
initiatives include the following:

"Customers First" and marketing excellence, focused on high-impact marketing programs built on process excellence and
customer delight;

global customer-focused teams, creating global account teams to better serve our customers across all of our products and
services;

seizing the Asia-Pacific opportunity, to take advantage of the customer and product demand in these high-growth markets;

IT and product development, creating a world-class IT environment that enables better/faster product development and a
more efficient enterprise resource planning system;

data accumulation, transforming the way we accumulate and process data and content as a "shared service";

consolidating our quote-to-cash systems, focused on simplifying the process to make it easier for our customers to do
business with us and to improve our transaction efficiency; and

purchasing, focused on tapping the additional opportunity to improve margins through purchasing savings.
Acquisitions

Since acquisitions play a key role in expanding our information domain leadership and driving profitable growth, we emphasize strategy
and discipline in determining which targets to pursue and ultimately acquire. Our acquisition strategy is guided by our four targeted information
domains
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(Energy, Product Lifecycle, Security, and Environmental). To maintain a disciplined approach to acquisitions, we have established a set of
guiding principles. In general, an acquisition should:

provide a strategic/synergistic fit by filling gaps within our targeted information domains, adding capabilities to our suite of
technologies and online tools, and enhancing our portfolio of products and services;

offer an opportunity to drive more customer value or product continuity with other IHS offerings;

add a differentiated value proposition that would be difficult for IHS to replicate organically;

provide the opportunity to add to our human capital depth;

share our core values and have a culture complementary to ours; and

be accretive over a reasonable period of time.

We have completed and integrated 16 strategic acquisitions over the last three years. Some were relatively large, others were small, but they
all filled a strategic need. Our larger acquisitions enable us to achieve greater reach in a given domain for example, the Jane's business. Similarly,
our "bolt-on" or "tuck-in" acquisitions, while generally smaller, tend to consist of databases or datasets (such as EDS or GCS) that provide a
strategic broadening of our Critical Information offerings. These bolt-on acquisitions often come with little to no overhead, require minimal
integration, and deliver higher incremental margins than larger acquisitions.

During 2007, we made the following acquisitions:

Exploration Data Services (EDS). In October 2007, we acquired the assets of Livingston, TX-based EDS and its
subsidiary, Geodigit LLC, which collectively maintain and market extensive geological data covering the subsurface Gulf of
Mexico for $6.3 million using existing cash on hand. The acquired assets include EDS' catalog of interpreted formation tops
on more than 25,000 offshore wells, www. EDSMaps.com, and Geodigit's MMS offshore well data, base maps, and other
well header data.

EnvironMax. In October 2007, we acquired EnvironMax, Inc., of Salt Lake City, Utah. EnvironMax is a leading provider
of environmental management information systems (EMIS) solutions sold primarily to government and defense markets.
Terms of the purchase included $22.1 million paid from cash on hand and 65,000 shares of THS stock issued with a one-year
lock up, valued at $3.8 million for a total price of $25.4 million, net of cash acquired.

PCNAlert. In August 2007, we acquired the assets of PCNAlert from SupplyEdge, Inc., of Pasadena, Calif., for
$10 million using existing cash on hand. PCNAlert delivers leading component event management solutions, including
product change notifications and end-of-life notifications for the electronic components industry.

John S. Herold, Inc. In August 2007, we acquired Norwalk, CT-based John S. Herold, an independent research firm that
provides in-depth analyses and key financial and operational data on more than 400 global oil and gas companies. We
acquired John S. Herold for approximately $47.2 million, net of acquired cash, using existing cash on hand.

Strategic Decision Group Corporation's Oil & Gas Consulting Practice. In July 2007, we acquired the assets of SDG's oil
and gas consulting practice ("SDG"), a provider of strategic consulting services to leading enterprises in the global oil and
gas industry, for $8.2 million using $5.1 million of existing cash on hand and by issuing a $3.1 million note payable. The
acquired business will be managed as a service within Cambridge Energy Research Associates (CERA), an IHS company.
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Jane's Information Group (Jane's). In June 2007, we executed an agreement with Woodbridge International Holdings S.A.
(Woodbridge) for the purchase of Jane's, a leading provider of information to the defense industry and governments. The
parties completed the transaction on the same date. Terms of the transaction included delivery of 4,399,000 shares of our
Class A Common Stock valued at $171.5 million and less than $0.1 million in cash in exchange for all of the outstanding
equity and debt of Jane's. Woodbridge agreed to a three-year lock-up agreement that restricts its ability to sell any IHS
shares.

Geological Consulting Services (GCS). In June 2007, we acquired the inventory and assets of GCS of Houston, TX a
provider of formation tops data files in electronic and other media covering South Texas, East Texas, North Louisiana, South
Arkansas, Mississippi, Alabama, and Florida for $8.2 million using existing cash on hand.

RapiData. In March 2007, we acquired certain assets including the RapiData product, well known for its comprehensive
well test, pressure, and completions data for the Western Canadian Sedimentary Basin. IHS purchased RapiData and other
assets from Rapid Technology Corporation of Calgary, Canada, for approximately $6.3 million using existing cash on hand.

Geological Data Services Inc. (GDS). In January 2007, we acquired the majority of the assets of GDS of Addison, Texas, a
provider of interpreted subsurface data "formation-tops" covering the Permian Basin, U.S. mid-continent, and Rocky
Mountain regions. We acquired GDS for $8.0 million using existing cash on hand.

During 2006, we made the following acquisitions:

Canadian Hydrodynamics Ltd. (CHD). In July 2006, we acquired the assets of Calgary, Canada-based CHD for
approximately $3.5 million using existing cash on hand. CHD is a leading provider of comprehensive drillstem test
information for the Western Canadian Sedimentary Basin. The CHD database has been available exclusively through THS
AccuMap, one of our Energy product offerings, as a partner dataset since 1995.

GeoPLUS. In June 2006, we acquired the assets of GeoPLUS of Tulsa, Oklahoma, for approximately $42.1 million using
existing cash on hand. GeoPLUS has a PC-based software family, PETRA®, which is a popular platform used by oil and gas
companies to analyze subsurface data from existing oil and gas wells.

Construction Research Communications Limited (CRC). In June 2006, we acquired CRC Limited, of London, U.K., for
approximately $5.8 million, net of acquired cash, using existing cash on hand. CRC was created by the Building Research
Establishment (BRE) and Emap Construct to deliver a wide range of BRE products relating to the construction industry,
ranging from environmental issues to fire safety.

CDS. On December 1, 2005, we acquired the assets of the content-and-data-services (CDS) business of i2 Technologies
for approximately $33.0 million using cash on hand. This CDS business serves several of the industries targeting in our
Product Lifecycle and Environmental information domains. The core product of this business is an extensive database that
includes technical attributes and alternatives for, and obsolescence and environmental data on, electronic component parts.

We also made three acquisitions during 2005 for an aggregate purchase price of approximately $3.5 million.
Critical Information and Insight

We deliver our solutions through a combination of critical information and insight. At the heart of our Critical Information products and
services is data obtained from public sources, third parties, and
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our own proprietary databases. We transform that data into Critical Information and Insight that is both useful to our customers and available
where and when they need it by combining data with our proprietary and third-party technology to create graphical user interfaces, interactive
search and navigation tools, and online databases. We deliver these products primarily through Internet-based applications and portals. In many
cases, the combination of our data with these Internet-based tools provides the customer with a unique solution. Some products are also
delivered through traditional media. We further transform our Critical Information into Insight products and services with analysis from our
teams of experts.

Critical Information

We provide Critical Information a comprehensive collection of current and historical technical and business information that is highly
relevant to customers in the information domains we serve through our proprietary user interfaces and technology-driven solutions. We
continually augment, update, organize, and refine this information for breadth, depth, usability, currency, and accuracy in order to deliver it
according to industry requirements and customer needs. In addition, we offer our customers interactive tools, Internet-based portals, and user
interfaces designed to enable informed and effective decisions in each customer's business. For instance, some of our portals provide interactive
tools that produce graphical renditions of data or intuitive navigation systems that make data manageable. While we still offer customers some
products on less robust media such as DVDs or print media, our goal is to offer the most useful and capable offerings possible using online
technology. See below for specific examples of some of our technology.

Our Critical Information is gathered from various sources, including through our global network of industry sources and our longstanding
relationships with government agencies, manufacturers, distributors, standard development organizations (SDOs), editors and freelance
contributors from all around the world. Additionally, specific to some of our Energy and Security information domain offerings, we employ a
network of independent contractors who each utilize an informal network of industry and government sources to obtain data. Each of these
independent contractors has entered into a written agreement with IHS to follow our standards and applicable laws in the course of obtaining
data. Several of our Energy products and several products in our Jane's business rely heavily upon the work product of these independent
contractors.

Once we obtain data, we process it rigorously. For example, in our Energy information domain products, we test data accuracy,
cross-reference it against numerous sources, verify applicable surface and subsurface attributes, and standardize and create common industry
codes. We are recognized as an industry leader in setting information standards and codes, working with our global customer base and industry
groups to define and maintain Critical Information standards and formats.

We offer this information to our customers in a timely and user-friendly manner primarily through online subscriptions. To a lesser extent,
we may offer our information products on CD-ROM, DVD, or print media. Most of our Critical Information offerings are interactive software
tools. Depending on the terms of a customer's subscription, they can be made available through Internet-based portals, installed on the
customer's network for local access, or reproduced on for local distribution and access.

We integrate Critical Information with technology and applications to meet the needs of a range of users across our four targeted
information domains (Energy, Product Lifecycle, Security, and Environmental). These tools enable our customers to integrate our information
and their proprietary information within their workflows and business processes. Our decision-support tools range from easy-to-use "browse and
search" applications, which are interfaces that allow customers to browse through all available information and search terms to locate specific
information, to more sophisticated analytic systems. The underlying information could consist of a single database or multiple collections of
information, depending on the subscription selected by the customer. In our more advanced
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decision-support tools, we strive to maintain a simple interface on the user's computer, but we design them to draw upon multiple sources of
information and manipulate and organize the information into models, estimates, and other highly organized output. For example, within the
energy information domain, our sophisticated engineering, cost analysis, and economics tools can help a customer estimate drilling costs, assess
project economics, optimize exploration and production activities, and improve production yields.

Insight

IHS is the trusted source not only for in-depth, accurate information, but for the expert analysis that makes that information actionable.
Accordingly, in addition to our proprietary skill at delivering Critical Information, IHS offers our customers a unique expertise in transforming
that Critical Information into valuable insight. Within our information domains, our experts start with a core of relevant, data-driven

information, then analyze, distill and sort it to a point of relevant, actionable intelligence: what we call Insight.

We provide our Insight to governments around the globe, major energy producers, security and defense agencies, and corporations in a
wide range of industries. Our customers rely on the advantage of IHS thought leadership that results from transforming nearly 50 years of
Critical Information management into vital Insight. Using our Insight products and services, our customers are better able to serve their
customers, compete in global markets, and understand geopolitical conditions.

The IHS focus on the four information domains where our customers have critical business needs (Energy, Product Lifecycle, Security, and
Environmental) enables us to deliver Insight to customers not only within those domains, but also where those domains intersect and overlap.
We believe that IHS is uniquely positioned within and across those four information domains to deliver Critical Information and Insight.

Energy Information Domain

We are one of the leading global providers of Critical Information and Insight for the energy industry. For more than four decades, we have
provided comprehensive information to energy organizations around the world. We develop and deliver critical oil and gas industry data on
exploration, development, production, and transportation to major oil and gas companies, national oil companies, electric power companies,
financial institutions, and governments. We also provide operational, research, and strategic advisory services to these customers and to utilities
and transportation, petrochemical, coal, and power companies.

We complement this information with economic, political, fiscal, and regulatory analysis, as well as operational, research, and strategic
advisory services. By integrating our offerings, we help energy organizations analyze their operations and make better use of information, which
we believe enhances their ability to effectively evaluate investment opportunities, reduce operating costs, and increase their productivity.

Critical Information

Energy activity data. Our energy activity data includes comprehensive and timely information, organized by country, on current and
future seismic, drilling, and development activities. This data also includes detailed reports on contractual activity and changes in legislation,
regulation, petroleum rights, and fiscal matters. Our customers use this data daily to track global energy activities, actively assess and mitigate
potential risks to energy assets and operations, react to competitive industry pressures, and capitalize on developing opportunities. This data
includes continually updated online information on energy activities in more than 180 countries and 335 hydrocarbon-producing regions around
the world;
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daily breaking energy news alerts; and country and region maps detailing wells, fields, licenses, pipelines, facilities, and other pertinent
geological data.

Production data. Our production data tracks information on more than 90% of the world's oil and gas production, including monthly
production volumes for wells and fields in more than 100 countries. This data includes cumulative statistics on monthly oil and gas production
volumes for more than two million oil assets and more than 70,000 producing fields globally. It is used by reservoir engineers and commercial
analysts to assess the productivity and longevity of energy producing assets, determine the current and future value of these assets, and develop
and assess investment and operating plans.

Oil and gas well data. Our oil and gas well data includes as many as 20,000 elements, narrative comments, and other information from as
far back as the mid-1800s on over four million wells around the world. This data includes comprehensive geological information on current and
historic wells, including lease, operator, field, reservoir, fluid, linking well, permit, drilling activity, completion record, and other data, as well as
digital geologic and reservoir images representing billions of feet of subsurface measurements. Geoscientists, petrophysicists, and reservoir
engineers use this data to evaluate the production potential and economic value of current and future exploration and production wells.

Reservoir data.  Our reservoir data includes reservoir pressure and geological formation data for assets in key energy-producing regions of
the world. Geoscientists and engineers use this data to analyze reservoir potential and identify geological pressure hazards to optimize drilling
activities by maximizing yields and reducing downtime.

Basin data. Our basin data includes information on more than 30,000 hydrocarbon basins around the world. It also includes location,
development, contractual, and ownership information, as well as comprehensive geological data on each basin. This data is developed and
maintained by industry experts and used by exploration geologists to evaluate hydrocarbon potential, analyze production opportunities, and
assess the feasibility of drilling opportunities.

Infrastructure data.  Our infrastructure data provides location, capacity, and ownership information on oil and gas wells and facilities. It
also includes transportation and refining infrastructure data on pipelines, ports, refineries, capacity specifications, and tariffs and rates, including
information on major industrial plants and key retail consumers. Customers use this data to evaluate transportation options and to analyze oil
field and infrastructure projects.

Upstream data. Our upstream data contains legal, regulatory, economic, contractual, political, and risk information relating to upstream
energy exploration and production activities in more than 100 countries. It is used by commercial analysts, economists, corporate planners, and
lawyers to better understand investment environments and assess risk.

Exploration analysis. We integrate production, well, and reservoir information to enable geoscientists to search for and analyze oil and
gas opportunities around the world. These tools provide surface and subsurface information, analysis, and graphical interfaces to facilitate
geoscience workflows.

Production engineering. We integrate current and historical production information with performance analysis software. Energy
engineers use these tools to optimize their well and field production systems by monitoring oil and gas production, modeling well performance,

and performing production gradient and flow assurance calculations.
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Insight

Operational services. We offer our customers access to our expertise in subsurface analysis, engineering, economics, fiscal, and
regulatory matters and asset optimization through several services, including the following:

Regulatory compliance services. These services assist our customers in designing their procedures to achieve and maintain
local legal and regulatory compliance. We support customers in more than 70 jurisdictions around the world using on-site
specialists and local partners and our integrated fiscal and regulatory databases.

Oil and gas asset optimization and management services. These services provide comprehensive support to exploration
and production organizations to improve the efficiency, productivity, and long-term profitability of their operations. We use
our global cost and economic databases, specialized decision-support tools, and operations expertise to assist customers with
asset management activities. These activities range from efficient lifecycle planning and automated monitoring of marginal
fields to detailed operational analysis, assessment, and identification of efficiencies in individuals asset operations.

New venture assessment services. These services assist customers in identifying investments that complement their
strategic goals. These services include detailed evaluations of production assets, as well as comprehensive transaction
support services such as due diligence and negotiation support.

Cost analysis. We produce detailed capital and operating cost estimates for planning activities and project optimization. Our customers
use these tools to analyze the economic feasibility of competing projects, significantly reduce cycle times in engineering work flows, and
ultimately reduce costs.

Economics. We evaluate the after-tax economics of projects, fields, licenses, and country and company portfolios based on more than 200
pre-modeled fiscal regimes and our other Critical Information to evaluate a variety of economic factors, such as reservoir and reserve
performance, estimated ultimate recovery, and projected cash flows with the goal of enabling our customers to make rapid and informed
acquisition, divestiture, and operations decisions.

Research and expert analysis. Through our research offerings, we provide customers with insight and analysis into challenges facing the
energy industry, including economic, geopolitical, financial, technological, regulatory, environmental, and managerial matters. Our research
helps customers anticipate trends in the industry in order to make informed strategic, investment, and market decisions. For example, both
energy companies and financial institutions use research and analysis from Cambridge Energy Research Associates (CERA), an [HS company,
to make informed decisions about energy investments and markets.

CERA offers syndicated research services, each focusing on different combinations of segments and regions in the energy industry, as well
as custom consulting. Examples of such research offerings include Global Oil, European Gas, China Energy, and Global Liquefied Natural
Gas. In addition to these syndicated research offerings, we have recently engaged in a number of multi-client research studies, such as Crossing
the Divide: the Future of Clean Energy;, Dawn of a New Age: Global Energy Scenarios for Strategic Decision-making The Energy Future to

2030; Beyond The Crossroads: The Future Direction of Power Industry Restructuring; and European Emissions Trading: A New Market
Paradigm.

We also develop and organize executive research summits where high level industry, financial, and governmental decision makers interact
with our senior research experts and discuss energy industry trends and market dynamics. These events provide a significant opportunity for our
experts and customers to exchange knowledge and ideas. We conduct more than 75 events each year, including our premier event, CERAWeek.
CERAWeek is an annual executive conference that has been addressing
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challenges facing international energy markets and companies for 27 years. Attracting more than 1,600 of the energy industry's leading
executives and companies, financial executives, and policymakers annually, it is considered to be the most important meeting of its kind and
ranked one of the top five CEO-level conferences in the world. In addition to CERAWeek, other examples of our executive research summits are
the Global Power Forum, Eurasia Transportation Forum and the Capital Cost Analysis Forum at the "East Meets West" conference in Istanbul.

Strategic Advisory Services. We assist customers in assessing their strategic options by providing the Critical Information and Insight
required for sound decision-making. Our services focus on a range of key issues, such as global oil and gas planning, exploration and production
issues, alternative business line assessments, scenario planning and facilitation, market analysis, renewable energy and corporate facilitation. For
example, we recently completed a country-wide gas planning project in China and an oil and gas regulation project in Kuwait. Other current
projects include the design of an energy regulatory system for a Middle Eastern country, development of a more market-based system for a
national oil company, economic and market analysis for a pipeline in the Former Soviet Union, and the development of a an energy efficiency
strategy for a major U.S. electric power company. Most of these services are provided through the CERA business.

The Chairman of CERA is its co-founder, Dr. Daniel Yergin, who is a member of the U.S. Secretary of Energy's Advisory Board and the
National Petroleum Council, a Trustee of the Brookings Institution, and a director of the United States Energy Association. Dr. Yergin is the

author of the Pulitzer Prize-winning book titled The Prize: The Epic Quest for Oil, Money and Power.

Company financial and operational analysis. With the acquisition of John S. Herold in August 2007, IHS acquired a leading position in
energy company financial and operational analyses. John S. Herold, founded in 1948, is a uniquely positioned information services company,
providing online transaction databases and deal analyses essential to understanding and executing energy mergers and acquisitions and capital
markets transactions. Its client base is comprised of virtually every major oil and gas company, the world's leading commercial and investment
banks, and top institutional and investment money managers. John S. Herold also serves clients with focused consulting services and the highly
regarded annual Pacesetters Energy Conference.

Coal industry Insight. 'The McCloskey Group, acquired in December 2007, keeps its customer base of coal producers, traders, shippers,
and coal consumers informed via eight print and online publications as well annual conferences and consulting services. McCloskey's goal is to
be the reference point for information on the coal markets. For example, major transactions in the coal markets and steam coal deals in Europe
are executed with McCloskey price information as their reference. The McCloskey Group shares with IHS a vision to provide high-quality
Critical Information and Insight. Its leading role in global coal markets is highly complementary to the IHS business model, aligning closely
with our focus on data, markets, and fundamental analysis.

Product Lifecycle Information Domain

IHS is one of the leading providers of Critical Information and Insight supporting the product lifecycle from up front R&D through design,
production, maintenance and obsolescence management. Our products and services are used by our customers in their workflows, to enhance
quality, reduce costs, and improve productivity.

We have been providing product lifecycle information for almost five decades, and through this have built deep, trusted relationships with
our customers globally. Through these solutions, we touch most industries and segments, with particularly large presences in the aerospace,
defense, electronics, telecommunications, construction, energy and automotive industries.
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Critical Information

Specifications and standards. We provide engineering organizations worldwide with single-source access to specifications and standards
so they can control costs, improve decision speed and effectiveness, manage compliance, and reduce design times. We provide searchable
documents and scanned document images containing commonly used and hard-to-find specifications and standards. Our online database
contains over a million documents and images covering national, international, corporate, military, and other specifications and standards that
we organize into hundreds of discrete data sets. For example, our military specifications and standards data set contains what we believe is the
world's largest collection of unclassified U.S. military specifications and standards, with over 82,000 active and 387,000 historical military
documents.

Our SDO relationships are critical to our specifications and standards business. SDOs generally consist of manufacturer, service provider,
and laboratory representatives who establish compliance guidelines, or specifications and standards, for an industry. Most engineering work is
governed by a wide array of specifications and standards that are designed to ensure that products and component parts conform to generally
accepted design practices, performance criteria, and quality, safety, and reliability requirements. We enter into licensing agreements with SDOs,
including the SDOs that publish the most commonly used specifications and standards, to distribute this information to customers.

We supplement this SDO information with complementary content, including government and military specifications and standards,
regulations, manufacturer and parts data, and logistics and procurement data. We use a number of methods, including proprietary technologies,
to gather, update, organize, index, and cross-reference the information. These processes, along with our research and industry expertise, allow us
to create unique packages of content to meet the specific business needs of our customers.

Our specification and standards information is delivered primarily through our proprietary web-based application Standards Expert which
was released in 2007 and was based on more than 45 years of experience and analysis of our customers' workflow. This application includes a
number of critical tools and functionality such as:

Linking part information to relevant standards. This allows our users to quickly determine whether a part that they have
identified through our parts solutions is in compliance with the appropriate standard.

Identifying inter-dependent technical information. Our solutions call out standards that are dependent or related to other
standards.

Alerts.  Our tools can alert a user when there has been a change in status to a standard or part that they are tracking.

Regulatory data. We provide access to critical regulations for our targeted industries, such as aviation, construction, and energy. For
example, one of our regulatory offerings contains over one million pages of essential aviation regulations and related documents relating to the
airworthiness, regulatory compliance, and safety of aircraft. This Internet-based database provides a wide range of information from U.S. and
international aviation regulatory agencies. We also track regulations that affect multiple industries, such as occupational health and safety
regulations. Our regulations data can be integrated with specifications and standards to provide customers with a broader range of compliance
information.

Electronic components parts information. 'The IHS electronic components eCatalog is one of the leading sources of information for this
critical component category. With our solution, companies can instantly access product critical component information, including component

alternates, part status, manufacturer documentation, datasheets, application notes, timing diagrams, and product change
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notifications (PCNs). This product also provides direct access to analytical predictive lifecycle information and alert part notifications, allowing
users to proactively identify and quickly minimize lifecycle management challenges, accelerating ROIL.

Obsolescence Management Tools.  Utilizing the information in our electronic components parts product, IHS offers a tool for our
customers to help them manage parts obsolescence. Bill of materials (BOM) or component manufacturer part number lists are imported and then
automatically matched against our industry- reference component database. Provided for each matched manufacturer part number is current
manufacturer availability, suggested Form-Fit-Function (FFF) alternate part numbers, and our proprietary life cycle modeling and part
availability predictive data.

Government Parts Information. THS offers a parts and logistics management system, centered on parts procured by the U.S. government.
It provides crucial integrated and interoperable logistics information so that processes can be automated, labor and research costs may be
reduced, and new levels of efficiency and return on investment can be realized. This solution contains information on more than 100 million
items in the U.S. Federal Supply Catalog and over 40 U.S. Army, Navy, Air Force, and related military databases. Access to the National
Forging Tooling Database (NFTD) provides visibility to spare parts and tooling. Superior search engine capabilities enable users to search by a
wide range of criteria, databases, or other commands to returns relevant results in seconds.

Fasteners Parts Information. 'The IHS Fasteners eCatalog provides decision support for the identification, specification and sourcing of
Aerospace & Defense standard fasteners such as bolts, screws, nuts, washers, rivets, and studs. Designed with the engineering workflow in
mind, the IHS Fasteners eCatalog helps solve time-consuming challenge engineers experience when navigating through various "flat" standards.
It simplifies the human element of incorporating approved standard parts into drawings and empowers the engineer with the ability to search for
fasteners by part number, document number or parametric, based on the proprietary normalization and categorization of fastener physical and
mechanical attributes.

Catalog Information. Our solution delivers a valuable and comprehensive collection of manufacturer's catalogs to our customers' desktops
with speed, accuracy, and reliability. This product contains more than 300,000 catalogs from over 16,000 manufacturers, directory listings on an
additional 500,000 manufacturers, and more than 120 million part number references.

Maintenance, Repair, and Operations (MRO) project support.  Utilizing our tools and proprietary MRO database, IHS offers
project-based services to cleanse and enhance a customer's database of indirect parts. This service offering can be used to greatly reduce a
customer's inventory and procurement costs and improve uptime.

Defense Information Services. IHS offers customers within the U.S. federal government a turnkey solution for managing parts
information at federal facilities, primarily in the armed forces. Core elements of this service include integration of parts information and support
through a dedicated team of information solutions professionals.

Integration Services and Support. We offer these services to integrate our content and tools into specific customer workflows and
systems. Our goal is to create significant value for the customer by interweaving our tools and content directly into their core systems and
business processes, with the additional goal of enhancing a long-term relationship with the customer and driving increased demand for our
subscription tools and information.

Insight

Engineering methods. We have developed a comprehensive proprietary database of engineering processes, principles, and related
equations. The database covers more than 250 specific structural and
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mechanical topics, including noise and vibration, stress and fatigue, metals and composites, structure, and dynamics.
Security Information Domain

Security needs of our customers encompass a diverse range of focus, including equipment, military forces, organizations, businesses,
markets and geopolitics. In our increasingly competitive and uncertain world, planning for effective security protection in any realm begins with
a full understanding of the types and sources of risk that organizations face to stay ahead of potential threats. With the 2007 acquisition of Jane's,
we believe IHS provides the most up to date security information and intelligence so that customers can accurately assess strength and
vulnerability when making a security analysis.

From its inception in 1898, Jane's has built a global brand by providing impartial, accurate and reliable security information and insight to
leading corporations, governments and agencies around the world. With a large team of dedicated editors, researchers, and analysts monitoring,
evaluating, and reporting developments, Jane's solutions blend public data, media content, and professional and academic sources with expert
analysis to provide insight on global developments and trends. A variety of electronic and print formats are available for seamless integration
into our customers' own intelligence and decision-making processes.

Critical Information

Jane's collects critical information relating to national and international security, defense intelligence, terrorism and insurgency,
transportation, law enforcement and public safety. We utilize our staff of editors and expert to interpret and enhance the information. As such,
we consider all of our security solutions today to be under our Insight umbrella, as listed below.

Insight

Comprehensive coverage. The broad array of content coverage includes: Worldwide news and features; Reference content, images and
video; Company/organizations (profiles, capabilities, people, capacity, culture, strategy, performance and prospects); Equipment (specifications,
utilization, markets, inventories, manufacturers and forecasts); Markets (demographics, history, current status and developments, trends and
forecasts, and future opportunities); Governments (the political parties, people, policies and budgets that underpin the national standing);
Countries (demographics, military forces, state stability, international relations, proliferation and procurement, risk assessments, terrorism and
other threats); and Events (tracking the events, incidents and announcements that occur every day around the world).

National and international security. Analyses of the internal and external dynamics of almost every country in the world and how their
military and political environments and relationships influence the landscape, including major developments in the world's trouble spots and
their predicted outcomes; accurate pinpointing and prediction of geopolitical threats and risk around the world; analysis on a country's sphere of
influence, ambitions and risk levels; and assessments of military strength and vulnerability for threat analysis and strategy development.

Defense intelligence. Analysis on the latest defense equipment and technology, emerging systems and industry developments, including
developments, programs, specifications on all currently operational defense equipment systems and armament; world renown orders-of-battle
breakdowns for most of the armies, navies and air forces around the world.

Terrorism and insurgency. A unique monitoring service which records and scales every significant terrorist or insurgent event in the
world, including detailed breakdown of the characteristics, threat assessment, nature, motives and structure of significant terrorist and insurgent

groups;

17

22



Edgar Filing: IHS Inc. - Form 10-K

country-by-country level of counter-terrorism ability; in-depth post-analysis of major terrorist events; and briefings on significant developments.

Transportation. Specialist reference looks across the global air, land and maritime environments, including airport developments, security
analysis, airspace management, policy and regulation; financial news and information for both the debt and equity markets in aircraft, shipping
and rail; products and services provided by specialist airport contractors; major new railway and urban transportation projects and programs,
intermodal operations and traction and rolling stock reference; and design, build and operation of high-speed marine craft.

Law enforcement. We are a global resource on police and security equipment, including news and analysis on current UK policing issues
and policy matters; product and service reference on equipment, armament, and personal protection for law enforcement personnel; and
procedure, use, and technologies behind less-lethal weapons.

Public safety. Handbooks and guides to safeguard our global and local communities to prepare for and respond to incidents of violence,
terrorism, and natural disasters, including chemical-biological attacks, crisis communications, facility security, mass casualty situations, school
and teachers' safety, unconventional weapons response, and workplace security.

Intelligence centers. An extension to the news, analysis, imagery and reference information, Intelligence Centers integrate like topics with
the analytical tools needed to discover in-depth and relevant insight, including advanced searching, data visualization, report building, active
interlinking of content and related documents, alerting, personalized tools and data output capabilities. Topics include Chemical, Biological,
Radiological and Nuclear Assessments; Defense Equipment and Technology; Defense Forecasts; Defense Industry and Markets; Military and
Security Assessments, and Terrorism and Insurgency.

Strategic advisory services. Jane's Strategic Advisory Services provide strategic consulting services to governments and businesses to
carry out detailed, specialist research into key areas of concern, and to prepare reports to feed into customers strategic planning processes. A
global network of expert analysts provides extensive experience in aerospace and defense, national security, geopolitics, threat/risk analysis, and
corporate strategy development. Practice areas are split between Corporate and Government & Public Policy services. Corporate services
include market forecasting, competitive analysis, customer analysis, program tracking and opportunity identification. In addition, a Mergers and
Acquisitions service provides investment and divestment screening, M&A impact analysis, transactions support, due diligence, and regulatory
risk analysis. The Government and Public Policy service offers training, collection and analysis of open source intelligence; special studies in the
areas of threat assessments, policy analysis, order of battle studies, and regional/country assessments; procurement support in the way of
technology assessments, budget and funding analysis, RFP support and bid analysis; as well as workshops and gaming exercises.

Environmental Information Domain

Building off our success and experience in the other three domains, IHS is building a leading presence in providing Critical Information and
Insight supporting decisions around the environment, particularly business strategy and environmental impact. To accomplish this, we are
leveraging products and solutions from our other three domains, supplemented by targeted acquisitions.

Critical Information

ROHS product data information. ~ As a critical addition to our electronic parts database, IHS tracks and maintains content around several
critical hazardous materials which may be found in certain electronic components. Certain regions forbid the importation and sales of products
containing these materials, and the IHS database is critical to ensure compliance with local regulations.
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Product Environmental Compliance Tool. IHS offers a tool that allows our customers to quickly match their component list against our
list of hazardous materials, and offers suitable substitutions that allow our customer to remain compliant with local regulations

Hazardous Materials Compliance. From our acquisition of EnvironMax in October, 2007, IHS gained a leading position in hazardous
materials management systems (HMMS). Our HMMS tool allows facilities managers and compliance officers to track hazardous materials from
the point they enter a facility, through usage, to disposal. This tool is critical to maintain compliance with reporting regulations.

Hazardous Materials Parts Management. IHS collects and standardizes HAZMAT data according to a customer's specific requirements
and compliance obligations, such as those cited in the EU RoHS/WEEE directives, in addition to other safety and regulatory requirements. IHS
also provides services and software for integration into enterprise/parts management applications and ongoing maintenance systems. In support
of our solution, IHS can provide a HAZMAT information database available to current and future customers.

Insight

Environmental Consulting. IHS currently provides Environmental Insight primarily through consulting engagements. These engagements
leverage our knowledge of the environmental and carbon emissions markets. Examples of the types of engagement include: assessment of
voluntary carbon emissions markets; carbon emission policy analyses; market strategies for clients affected by new environmental policies; and
corporate Investment strategies in light of the changing environmental laws an